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Agenda

1 Introduction | Ted Angus

2 Tax Reform & Wealth Planning Strategies | Archie Kantzavelos

3 Giving & Donor Advised Funds | Alex Neckles

4 Q&A
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6 Reasons WhyWhy Was the Law Passed?

Attract Corporate Cash to US
Lower US corporate tax rates

Increase Corporate Spending
Tax breaks and business incentives 

Boost Consumer Spending
Decrease personal income tax rates

Spur 

Economic 

Growth
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• Key provisions run through 2026, unlikely 
to see short-term changes

• 2018 midterm elections are a big unknown

• Higher taxes likely in years ahead

Tax Reform Now & Beyond
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• Tax Cuts & Jobs Act prompts greater need for 
financial planning and tax expertise

• Certain areas will take center stage for your 
HNW clients:

– Tax planning & tax mitigation techniques, especially 
for those in high-tax states

– Retirement planning

– Charitable giving

– Estate planning

What Does It Mean for HNW Investors?
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Tax Reform & Wealth 
Planning Strategies 

Archie Kantzavelos, CPA, CFP®

Wealth Planner
William Blair
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Tax Cuts and Jobs Act Summary

This information has been prepared solely for informational purposes and is not intended to provide or should not be relied upon for accounting, legal, tax, 

or investment advice. William Blair recommends consulting your attorney, tax advisor, investment, or other professional advisor about your particular situation.

Tax Provision (Individuals) Details

Estate Tax
• $10M exemption (indexed for inflation, $11.18M in 2018)

• Retain step-up in basis

Tax Brackets • Rates from 10% to 37%

Capital Gain / Qualified Dividend Tax • No change to rates or brackets

Net Investment Income Tax • Retained (3.8% surtax)

Standard Deduction & Personal Exemption
• $24K Married Filing Jointly (MFJ) / $12K Single. Exemption 

eliminated (combined w/ standard deduction)

Itemized Deductions

• Mortgage Interest: $750K limit

• Charitable contributions allowed

• Real estate tax plus state income tax deduction limited to $10K

• All 2% miscellaneous itemized deductions eliminated

Roth Re-characterization • Eliminated

529 Plans • Up to $10K / year per student can be used for K-12 schooling
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Top Tax Reform Question – Business Entity

This information has been prepared solely for informational purposes and is not intended to provide or should not be relied upon for accounting, legal, tax, 

or investment advice. William Blair recommends consulting your attorney, tax advisor, investment, or other professional advisor about your particular situation.

Entity Changes:

• Lower corporate tax rate 

• Pass-through qualified business income 

(QBI) deduction

o Set to expire at end of 2025

o 20% QBI deduction results in 29.6% effective federal 

tax rate if in 37% bracket
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QBI Deduction Decision Tree

*Limited to 20% of taxable income (not including capital gains). Source: Michael Kitces. www.kitces.com. This information has been prepared solely for informational purposes and is not intended to provide or should not be relied upon for accounting, 

legal, tax, or investment advice. William Blair recommends consulting your attorney, tax advisor, investment, or other professional advisor about your particular situation.

Is the business a       

C-Corporation?
Start 

Here

No

Does taxable income 

exceed thresholds? 
(Individuals - $157,500, MFJ -

$315,000) 

Claim QBI deduction 

for 20% of income*

No

No QBI

DeductionYes

Yes

No

No

Does taxable income exceed 

$207,500 (individuals) | 

$415,000 (married couples)?

Use greater of wages limit or 

wage-plus-property limit

Partial 

QBI Deduction

Yes

Yes No

Yes
Is 20% of QBI greater than 

W-2 wages limit or wages-

plus-property limit?

Is the business a 

“specified service” 

business?

http://www.kitces.com/
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Income Tax Planning Opportunities

• Charitable bunching 

• Qualified charitable distributions

• Investment management fees

• Multiple trusts

Strategies 

for:
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Effect of Tax Reform on Charitable Aims

Assumptions

Total Charitable Goal $150,000 over 8 years 

Annual Charitable Goal $18,750 

Tax Itemized Deduction $10,000 

Standard Deduction $24,000 

Federal Tax Rate: 37%

HYPOTHETICAL EXAMPLE

Donor Advised Fund Annual Contribution Difference 

Charitable Deduction in 

Excess of Standard Deduction $136,000 $38,000 ($4,750 / year) $98,000 

Federal Income Tax $50,320 $14,060 $36,260 
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Estate Tax Planning Opportunities

Ultra-high-net-worth clients 

• Dynasty planning with          

increased exemption



For Financial Advisor use only. Not intended for use with clients. 14

Estate Tax Planning Opportunities

High-net-worth clients

• Review existing documents - beware 

unintended consequences

• Utilize exemption

• Income Tax Basis Planning > Estate 

Planning
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Giving & 
Donor Advised Funds

Alex Neckles
Regional Director
ImpactAssets



About ImpactAssets

• ImpactAssets is a nonprofit financial services firm that increases the flow of capital 
into investments that deliver financial, social and environmental returns.

• Founded in 2010, spinoff from the Calvert Foundation

• $450MM in AUM

• Promotes impact investing through:
− Products: Donor Advised Fund (DAF) 

− Field-building: ImpactAssets 50 open source database of impact investment managers, and 
investor and financial advisor education tools



How a Donor Advised Fund Works

• Client makes irrevocable donation to create a 
Donor Advised Fund

• Assets in the Donor Advised Fund grow tax-free

• Client directs charitable grants from the Fund
• Client can create a charitable legacy by naming 

successors to the Fund

GIVE

GROW

GRANT



STANDARD 
DEDUCTION GRANTS MADE ACROSS

15 ISSUE AREAS

2,443
NON-PROFIT
ORGANIZATIONS
SUPPORTED

1,588

ITEMIZE 
DEDUCTIONS

RESULT

The 90% of households that are estimated to take 
the Standard Deduction will not receive an income 
tax deduction for charitable giving.

The 10% of households that itemize deductions will 
be able to write off up to 60% of AGI (from 50%).  

For those families with incomes over $200,000, most 
are likely to itemize and have no significant impact to 
their charitable giving.

Tax Cuts: What is the Impact for DAFs & Charitable Giving?



Tax Planning Strategies

Donate 
Appreciated 

Assets

Concentration 
of Giving

DAF Timing 
Benefits

Not Wed to 
Standard or 

Itemized

Cash isn’t the most tax efficient donation. 

A large contribution in a high income tax year is a 
great tool to maximize tax benefits.

Clients are able to switch between standard or 
itemized deductions.

A DAF allows the client to maximize their tax 
benefits in a high income tax year. They can then 
decide how they would like to grant over time.



Donating Appreciated Stock

John and Mary Smith have $100,000 in long-term appreciated stock with a 
cost basis of $10,000

DONOR SELLS 
STOCK AND 

DONATES CASH

DONOR 
CONTRIBUTES 
STOCK TO DAF

Value of 
Appreciated Stock

$100,000 $100,000

Capital Gains Tax* $21,420 $0

Net Available to 
Charity

$78,580 $100,000

* Hypothetical assumes a 23.8% federal capital gains rate on the total taxable gain of $90,000



Key Triggers

Do 
Clients 
Have?

Concentrated positions, low cost basis, highly 
appreciated securities, windfall income events?

Recurring year-end requests for stock transfers 
to charities, writing checks to charities for > 
$5,000 each year?

Cusp of itemizing? Use a DAF to concentrate 
charitable deductions.



Where to Find Support Materials

eWealthManager.com > Marketing tab > Search For “Donor Advised Fund”

“Create a Legacy with 
the Giving Fund” Flyer

Giving Fund 
FAQs
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Questions?
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For more perspectives on tax reform, visit 

assetmark.com/gettaxsmart 

Attend June 20 Webinar

How Tax Reform May 

Influence US Markets
1 hour CFP credit

https://assetmarklive.webex.com/assetmarklive/onstage/g.php?MTID=e76085a3d2df10892131f53a19ebec6c1
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Call 844-540-0972 or contact your 

Regional Consultant to.

Learn how you can access wealth planning and tax experts through AssetMark.

Contact us at 844-540-0972 or reach 

out to your AssetMark Consultant.
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This presentation is for informational purposes only, and is not a solicitation, and should not be considered as investment or tax advice. The information in this report has been drawn from 

sources AssetMark believes to be reliable, but its accuracy is not guaranteed, and is subject to change. Financial advisors may seek more information by contacting AssetMark at 800-664-5345. 

AssetMark and its affiliates do not provide tax advice. Consult with a tax professional regarding specific tax situations. 

Investing involves risk, including the possible loss of principal.  Past performance does not guarantee future results. Asset allocation cannot eliminate the risk of fluctuating prices and uncertain 

returns. There is no guarantee that a diversified portfolio will outperform a non-diversified portfolio. No investment strategy, such as asset allocation, can guarantee a profit or protect against loss.  

It is not possible to invest directly in an index.   

For more complete information about the various investment solutions available, including the investment objectives, risks and fees, please refer to the Disclosure Brochure and applicable Fund 

Prospectus. Please read them carefully before investing. For a copy, please contact an  AssetMark Consultant.  

AssetMark and third-party strategists and service providers are separate and unaffiliated companies.  The strategists and service providers are solely responsible for their content. ImpactAssets

is a 501(c)3 organization; and not affiliated with AssetMark, Inc.  

Certified Financial Planner Board of Standards Inc. owns the certification marks CFP®, Certified Financial Planner™ and CFP® in the U.S., which it awards to individuals who successfully 

complete CFP Board’s initial and ongoing certification requirements. 

AssetMark, Inc. is an investment adviser registered with the Securities and Exchange Commission.   

©2018 AssetMark, Inc. All rights reserved.    

C32989   | 06/2018 |  EXP 06/30/2019 

Important Information


